GIVE A PRICE TO YOUR PROPERTY
Marbella Place, will carry out a free valuation of your property based on the market. Deciding on the asking price is the first step in the sales strategy. If you charge too much for your property, potential buyers won't even be interested in coming to view it. If you ask for too little, you will lose money.
EXCLUSIVE
Is it a good idea to entrust an exclusive sales contract to an agency? If you are constantly traveling or don't have time to coordinate between different agents, granting exclusivity to a leading agency can make your life easier.
COMMISSION RATE
The standard agency fee in a resort area such as Marbella is 5% plus VAT. This commission includes marketing, promotion, registration, organization of visits, monitoring of potential buyers, general information and assistance during the purchasing process.
NEGOTIATION
It's best to have your agent handle the negotiations for you, experienced real estate professionals are generally much better than attorneys at negotiating the commercial points of a transaction. If you travel frequently, it can often be a good idea to leave a power of attorney allowing your attorney to sign a contract per your written instructions to avoid delays.
ADMINISTRATIVE AND SIGNATURE
After dealing with the notary and having facilitated the last important papers for the completion of the sale. We will support you until the signing of the sales agreement, to ensure that everything goes perfectly.
